


ARE YOU CONSIDERING LETTING YOUR
LIFE INSURANCE POLICY LAPSE OR
SURRENDERING FOR CASH?

YOU COULD
POTENTIALLY SELL
YOUR UNWANTED LIFE
INSURANCE POLICY
FOR UP TO 4X MORE

“l think I'm just going to cash surrender it.”
We hear those words more often than we would
like to when it comes to permanent life insurance.
When a policy becomes unaffordable or
unnecessary, most think the best idea is to
surrender the policy while others let it lapse for
nonpayment. Some need funds to pay expenses
related to senior living expenses or costs
associated with assisted living.

Regardless of the need, selling your policy in the
life settlement market may be the ideal solution!
If you have a life insurance policy you no
longer want or need, read this guide to find out
if you could potentially sell your policy for more
than the surrender value in what is known as a life
settlement transaction.

The Ultimate Guide To Life Settlements - Page 2















INTRODUCTION TO
LIFE SETTLEMENTS

SELLING YOUR EXISTING LIFE INSURANCE
POLICY ON THE SECONDARY MARKET FOR
LIFE INSURANCE

Did you know that there is a vibrant secondary market
in which you may be able to sell your existing life
insurance policy? Your first thought may be, “Why
would | do that?” Believe it or not, there are many

people who, for a variety of reasons, explore this
transaction known as a life settlement.

The Ultimate Guide To Life Settlements - Page 7




WHAT IS A LIFE
SETTLEMENT?

A life settlement is a sale of a life
insurance policy to a third-party
institutional buyer. When you have a
life insurance policy that you no
longer need or want, you may be able
to sell it for much more than the cash
value and even retain some of the
death benefit.

HOW DO LIFE
SETTLEMENT
TRANSACTIONS WORK?

Mainly, you're selling the right to the
future value of the policy. The third
party is typically an institutional
investor who continues to pay the
premiums of your policy in exchange
for collecting the policy's death
benefit once the original owner
passes away.
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Do You need To Get Out Of Your Life
Insurance policy?

CAN A LIFE SETTLEMENT
HELP YOU?

There are a number of reasons why someone might choose to sell their life
insurance policy through a life settlement. The most common reasons adults

consider selling their life insurance later in life include:

Policy premiums are too expensive to maintain or no
longer make sense to continue paying.

The policy beneficiary or beneficiaries are now
financially secure or have passed away.

You need the money to pay for medical bills or another
unexpected expense.

You no longer need life insurance or have another
policy that can fill the gap.

You need cash to fund your retirement goals or lifestyle
retirement.

You have a convertible term policy you want to convert
to permanent life insurance in order to sell.

You believe that the lump sum proceeds from a life
settlement combined with the premiums you would
have paid into the policy will accumulate to a greater
total sum of money when placed into the investment

of your choice,
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Why Would | Give Up My Policy?

TOP REASONS WHY
PEOPLE GIVE UP THEIR
LIFE INSURANCE POLICIES

There are two main reasons
people give wup their life
insurance policies. They either
find them too expensive or believe
they're unnecessary. As we age,
due to changing circumstances
large premium payments may feel
burdensome and for some clients
these large premium payments
may conflict with their ability to
enjoy their desired lifestyle.

The second reason is simpler:
Due to changes in the federal
estate tax exemption that may
have reduced overall burden,
policyholders may not need their
life insurance anymore.
Furthermore, several states have
passed laws amending or even
eliminating their estate tax.
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YOU HAVE OPTIONS
WHEN YOU WANT TO GET
OUT OF YOUR LIFE
INSURANCE POLICY

Some Policies Can Be Sold For Up To 4X More
Than The Surrender Value

For the majority of families Life
Insurance provides value as a needed
protection  for its death benefit.
Despite it being a necessary
protection, the fact is that nearly 90%
of all insurance policies will be lapsed
or surrendered without paying a
death benefit.

When a policy holder no longer has a
need for their life insurance or
doesn't want to continue paying
premiums they have three options.
Most often, they either stop paying

the premiums and let the policy lapse
or surrender their policy for a
minimal sum. The third option is to
sell that unwanted policy on the
secondary market for life insurance.
However, according to LIMRA more
than half (55%) of Americans are
unaware this option exists.

They are simply not aware that
certain policies can be sold for up to
4X more than the surrender value on
the secondary market for life
insurance.

The Ultimate Guide To Life Settlements - Page 14

s



$200

Billion in life

insurance

will lapse

WHEN SHOULD YOU or be
CONSIDER A LIFE surrendered
SETTLEMENT every year
A person over age 70, who no through 2027

longer has a need for the life
insurance he or she originally
purchased could be a good fit for
a life settlement.

FOR EXAMPLE...

A business owner who bought
a $2 million policy in 1996 to
provide income for his wife
and daughter in the event of
his untimely death. Now that
he has sufficient investment
income and assets, selling the
policy may make sense.
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SAY GOOD BYE TO
YOUR OLD POLICY
AND HELLO TO
FINANCIAL
FREEDOM

In addition to advancing a
percentage of the death benefit to
the policy owner — which can
typically range from 20-50% or
more of the original death benefit
depending on your age and health
— there are other options available
with a life settlement. The investor
can offer to buy the policy and offer
the original owner a “retained
death benefit,” which is essentially
the continuation of a portion of the
original coverage without any
additional premium required from
the original policy owner.

Cash Now,
Retained Death
Benefit, Or The
Best Of Both
Worlds..

A client with a 5 million dollar death
benefit could receive a 1 million
dollar cash offer on a life settlement
or a 2 million dollar retained death
benefit for a paid up policy with no
further premium obligations. This
could be an attractive option for a
client who likes the idea of having
the life insurance at no additional
cost.

FOR EXAMPLE:

A client with a 5 million
dollar death benefit could
receive a 1 million dollar
cash offer on a life
settlement or a 2 million
dollar retained death
benefit for a paid up policy
with no further premium
obligations. This could be
an attractive option for a
client who likes the idea of
having the life insurance at
no additional cost.
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WHAT IS THE PROCESS
FOR SELLING A LIFE
INSURANCE POLICY?

Selling Your Existing Life Insurance Policy On The
Secondary Market for Life Insurance

When you have a whole life or universal life insurance policy that you
no longer need or want, you may be able to sell it for much more
than the cash value and even retain some of the death benefit.
Essentially, you're selling the right to the future value of the policy in
exchange for a lump sum payment now, or a reduced benefit
without any premium obligation.
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THE 3 STEPS FOR
SELLING YOUR
POLICY

Appraisal

During the appraisal, we will review your existing policy and tell
you if it's eligible for sale and what you can expect to receive for
it. The total offer will be dependent on the death benefit, the
cash value, and your own life expectancy. In most cases, life
insurance buyers prefer to purchase policies with a low cash
value and a short life expectancy, from individuals over the age
of 70. This is how they'll see the largest return as they're buying
the policy for the death benefit.

Bidding
The thing to remember is that the appraised value isn't fixed.
You can get a ballpark figure and then shop around to see what
those in the market are willing to pay. This competition

increases the value, so you get the highest payout or the
highest retained death benefit.

Settlement

Once you receive a bid you like, then you move onto the
settlement process. This involves completing all of the
necessary paperwork, changing policy owners, and signing the
life settlement contract. At that point, the seller receives their
payment and the buyer takes over the old policy.
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Get In Touch

Regardless of whether a life settlement is
something you'll ever choose to do, we
want you to know your options. The sale
of an existing life insurance policy can be
used for any number of needs, ranging
from retirement income to long-term
care funding to gifting money to your
kids. There are also important tax
considerations to take into account.

Call 1(866)-ASK-HOW-K to contact the
experts at Howard Kaye today, and let us
review your current policy for you. We'll
show you your options and help unlock
all of the value from your existing life

insurance coverage.

Find Out What Your Policy
Is Worth, Risk Free!

ASK HOWARD NOW

Speak with the experts at Howard Kaye Insurance and let us help you
get a quote for your life insurance policy, zero commitment required. It
costs nothing to know your options.

1(866)-ASK-HOW-K
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